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Disclaimer

The information contained in this document has largely been extracted from the announcement of the Company’s full year results for the year ended 31 December 2022. The
information contained in this document and the accompanying form of presentation has not been independently verified and no representation or warranty, express or implied,
is made as to, and no reliance should be placed on, the fairness, accuracy, completeness or correctness of the information or opinions contained herein. None of the Company,
its advisers or representatives shall have any liability whatsoever (in negligence or otherwise) for any loss howsoever arising from any use of this document or its contents or
otherwise arising in connection with this document. Unless otherwise stated, all financial information contained herein is stated in accordance with International Financial
Reporting Standards (IFRSs) at the date hereof.

This presentation and the announcement of the Company’s full year results for the year ended 31 December 2022 (hereinafter — full year results announcement) contain
forward-looking statements. By their nature, forward-looking statements involve risk and uncertainty and are based on current expectations and assumptions in relation to
future events and circumstances. Actual results and outcomes may differ materially from any outcomes or results expressed or implied by such forward-looking statements, due
to changes in the Company's business, market, competition, demand for the Company's products and/or services, general economic factors and other factors that can influence
the company's business and/or results. Any forward-looking statements made by or on behalf of the Company speak only as of the date they are made and no representation or
warranty is given in relation to them, including as to their completeness or accuracy or the basis on which they were prepared. The facts and data on which the forward-looking
statements are based are those detailed in this presentation and in the full year results announcement. Accordingly, persons receiving this presentation should not place undue
reliance on forward-looking statements. Unless otherwise required by applicable law, regulation or accounting standard, the Company does not undertake to update or revise
any forward-looking statements, whether as a result of new information, future developments or otherwise.

This presentation is published solely for information purposes.
The distribution of this presentation in certain jurisdictions may be restricted by law and persons should inform themselves about, and observe, any applicable requirements.
All opinions expressed in this presentation are subject to change without notice and may differ from opinions expressed elsewhere.

The term 'ongoing operations' in this presentation is used for comparative purposes only and is not used in the same context as in accounting standards. For further information
see ‘Note 3 — Other alternative measures’ inthe notes to the Company’s full year results announcement.
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2022 Highlights

Solid performancein
Networking & Cyber
and

Bio-Medical divisions —
12.7% revenue growth
when excluding
contribution from
exceptional COVID-19
sales

Continued to realise
inherent value within
BATM with S4.5m
property sale

'5:’“

Key milestones
achieved with signing
of multi-year contract
with CityFibre for
deployment of Edgility
and award of S26m
cyber orderin January
2023

Returned S1.3mto
shareholders through
share buyback
programme
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Strong balance sheet
with $44.2min cash
and short-term
investmentin deposits
and other securities




Focus on Value Creation

Bringing focus across our business

Looking at where capital is to be allocated effectively to have highest long-
term returns, based on size of market and our ability to differentiate and

Capital allocation i
commercialise

Exploring how shared Group resources, IP, expertise, channels and
systems/processes can be used to maximise total returns through buy, build,
partner decisions etc.

Value creation

As portfolio companies mature, we will consider options for value realisation,

Value realisation , o .
including disposals and joint ventures




Financial Highlights

In $m Adjusted* Adjusted* Reported Reported
Revenue 116.1 132.8 116.1 140.0
Revenue on a constant currency basis** 125.6 - - -
Gross profit 38.4 50.2 38.0 51.1
Gross margin 33.0% 37.8% 32.7% 36.5%
Operating profit 3.7 11.3 3.1 24.4
EBITDA 8.0 15.7 8.0 29.6
Profit per share (cents) 0.06¢ 3.26¢
Cash and short-term investments in deposits

and other securities 44.2 67.8

= Revenue and gross margin reduction due to exceptional contribution to 2021 from COVID-19 products—
achieved strong growth on an underlying basis

= Currency impact reflects the strengthening of the US dollar

* Adjusted to present the results on an ongoing operations basis by exduding (1) the contribution to 2021 from NGSoft, a subsidiary that the Group sold in March 2021, and (2) the amortisation ofintangible assets for both
periods. The term ‘ongoing operations’ inthis announcement is used for comparative purposes onlyand is not usedinthe same context asinaccountingstandards.
** Revenue from ongoing operations for 2022 based on the currency rates prevailing in 2021.




Underlying Growth

Sustained growth excluding sales of COVID-19 products and NGSoft Revenues
180,000
160,000
& 140,000
S 120,000
100,000 /
80,000
2018 2019 2020 2021 2022
e Revenues exc. NG+Covid Revenues
Revenues 107.8 95.6 +12.7%
Gross profit
Gross profit 34.6 28.4 +21.7% 64,000
56,000
48,000
Y 40,000 e
Gross margin 32.0% 29.7% +230bps = 3350
16,000
8,000
2018 2019 2020 2021 2022
= The results also exclude amortisation
Gross profit exc. NG+Covid Gross profit




Networking & Cyber Division

Adsedm 22 2m NETWORKING & CYBER DIVISION®

Revenues 27.9 20.7 B
7.9 = 2021 =2022

Cost of sales 15.4 11.4 ——
Gross profit 12.5 9.3 24.0
Gross margin 44.7% 45.0% 19.0
Operating expenses 13.4 15.0

14.0
Operating loss (0.9) (5.6)

9.0
* Adjusted to present the results on an ongoing operations basis by excluding (1) the
contribution to 2021 from NGSoft, a subsidiary that the Group sold in March 2021, and (2) the 40
amortisation of intangible assets for both periods. ’

1 1 1 - e
= Robust revenue growth in both units on an ongoing L0 — e
operations basis =
. - . . o0 | (5.6)

" Increase in gross margin in both units respectively — Revenue Gross profit Operating loss

reduction on a blended basis due to revenue mix

= Generated other operating income of $2.1m
from the sale of property




Bio-Medical Division
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Revenues 88.3 112.0
Revenues on constant currency basis** 97.5 - 62.0 - =
Cost of sales 62.3 71.1 - = 17.0 .
12.0 =8 = 50
Gross profit 25.9 40.9
Gross margin 29.4% 36.5% -38.0
Operating expenses 213 3.9 Revenue Gross profit Operating profit
Operating profit 4.6 17.0 BIO-MEDICAL DIVISION EXC. COVID-19
749 193 =
* Adjusted to exclude the amortisation of intangible assets 80.0 — 2021 82022
** Based on the currency rates prevailing in 2021 = =
60.0

Revenue excluding COVID-19 products increased 6.7% 400 -

to0 $79.9m (2021: $74.9m) 00 i

Gross margin excluding COVID-19 products improved 0.0 = = = B=

t0 27.6% (2021: 25.4%) Revenue Gross profit




Cash Management

Cash and short-term investments in deposit and other securities(Sm)

- 4.0 4.5 44.2
>

67.8 9.4
6.3
- 6.8
31.12.2021 Investmentin  Dividend paid & Tax on previous
associatesand  Share Buyback years
tangible &
intangible
assets

10

FXrates Other (inc. tax, Working Capital Profit from Proceeds from 31.12.2022
interest and operations property
financing) disposal

BATM FY 2022 Results




Business Review

NETWORKING &
CYBER DIVISION
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Networking & Cyber Division — Networking Unit

Revenue increased by 20.5% in Networking Unit for ongoing operations

Network Edge (Carrier Ethernet)
= Strongrevenue growth from sales price and volume increases, despite ongoing supply chain challenges

= New orders received primarily from existing customers for latest high-capacity solutions e.g. TM-8104 aggregation platform

= |ntroducing new products to expand portfolio and addressable market

Edgility — key driver of future growth

=  Multi-year contractsigned with leading UK network provider, CityFibre, following extensive piloting
= Firstrevenue generated under contracts with CEMEX and e-Qual

=  Partnerships established with Advantech and NEXCOM International

= Sustained engagement with potential customers —proof-of-concepts undertaken in Q4 2022 and 2023

= Backlog at year end of $5.2m

= |n 2023, expectincrease sales from new customers and expansion with existing customers




Networking & Cyber Division — Cyber Unit

Revenue increased by 73.1% in the Cyber unit
Cyber
= Substantialincrease in revenue from high-value contracts wonin the previous year

=  Won $26m multi-year order from government defence customer post period — with more expected

=  Working on product development and regulatory approval to expand cyber security customer base

Networking & Cyber division on track for strong revenue growth in both units -
expected to generate operating profit for FY 2023




Business Review
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BIO-MEDICAL
DIVISION

DIAGNOSTICS ECO-MED
DISTRIBUTION
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Bio-Medical Division

DISTRIBUTION UNIT

ECO-MED UNIT

Delivered greater volume of regular business and increased sales prices — enabled good growth
on constant currency basis

Gained control of an associated company towards the end of the year

Distribution activities expected to remain robust owing to regular activity and launch of new
products

Delivery completed of two contracts for ISS AGRI
Two further ISS AGRI installations significantly advanced — on track to complete delivery in 2023

Received €3.6m order for |SS-based bio-waste treatment solutions for medical settings from
new customer

Further contracts for ISS AGRI solution expected this year




Bio-Medical Division contd.

DIAGNOSTICS UNIT

Increasein revenue from molecular diagnostic products that are not COVID-19 related
New molecular diagnostics test for multiple respiratory pathogens launched commercially
Developed new diagnostics kits, such as for sepsis

Established new collaborations — Stop TB (tuberculosis) and BIOASTER (STls)

Opened state-of-the-artlaboratory in Israeland new product assembly rooms in Rome

ADOR established novel isothermal rolling circle amplification method — being incorporated into
a multi-respiratory disease panel; BATM and partners invested an additional S10m

Significant growth expected in Diagnosticsin 2023
* Increasing demand for molecular diagnostic products not related to COVID-19
= Expanding molecular diagnostics product portfolio

= Focused on establishing further strategic collaborations




Group Outlook

BATM entered 2023 with strong momentum across the business

= Double-digit revenue growth (%) expected in all units for 2023

= Networking & Cyber division growth to be driven by Edgility

= Bio-Medical division is expected to remain the largest contributor to revenue
= Growth to be based on products not related to COVID-19

= Significantly higher backlog than at the same point last year

= Business foundations have been strengthened—and assessing strategy and preparing
a plan to accelerate sustainable growth

= The Board continues to explore all options to deliver shareholder value




DIFFERENT

THANK YOU
www.BATM.com






FY 2022 Profitand Loss

2022 2021
(S000’s) % rev. % rev.
Revenues 116,123 140,038
Gross profit 37,958 32.7 51,061 36.5
Operating expenses
Sales and marketing expenses 17,209 14.8 18,290 13.1
General and administrative expenses 13,018 11.2 12,243 8.7
Research and development expenses 7,025 6.0 8,713 6.2
Other operatingincome (2,428) - (12,563) -
Total operating expenses 34,824 26,683
Operating profit 3,134 24,378




FY 2022 Balance Sheet

31 December 2022 30June 2022 31 December 2021
(S000’s)
Cash and short-?e.rm investment in deposits 44,167 47,364 67,763
and other securities
Total assets 175,181 173,871 193,164
Total liabilities 61,180 56,411 69,030

Net assets 114,001 117,460 124,134




FY 2022 Cash Flow

2022 2021
($000’s)
Net cash from (used in) operations (1,074) 8,672
Cash paid for tax and interests (1,710) (3,080)
Net cash from (used in) investing activities (16,342) 15,069
Net cash used in financing activities (7,050) (4,937)
Netincrease (decrease) in cash and cash equivalents (26,176) 15,724
Cash and cash equivalents at December 2021 65,331 50,575
Cash and cash equivalents at December 2022 35,156 65,331
Cash and short-terminvestments in deposits and other securities 44,167 67,763
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